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PHILCO REAR SEAT SPEAKERS SPEARKEAD
SPRING AUTO ACCESSORY PROFITS!

They say that in the spring “a
young man’s fancy lightly turns to
thoughes of love”. We'd like to
put a twist on this and say, “in
spring a car owner's fancy turns to
thoughts of country drives and
vacation trips”

Now—how to cash in on these
thoughts? s as casy as pie when
You sell Philo Rear Seat Spe
Bt -t B cococds & s=umg
speakers? That's easy too—adver-
ise directly to your prospects!

A DELUXE ATTRACTION

Increased use of cars on the high-
ways in recent years has generated
tecrific interest in accessories to add
pleasure to long trips. No accessory
yet devised can top the sales appeal
of rear seat speakers—they're def-
nitely “plus” items for the selle as
well as the buyer!

Philco Rear Sear Speakers are
available in complete kit form,
cked in an_ ateractive, colorful
display box. This includes a brand-
new Giinch speaker, metal speaker
grill, cable switch
assembly, as well as all mounting
hardware and easy-to-follow in-
structions.
ALL AROUND THE TOWN!

And with the promotional ma-
ctial made availaple from Phileo
you can poin that sales effort right
0 your most logical prospects. The
car door tags and handbills that are
yours for the asking can be sprea
around to create an effective adver-
ising program on Philco Rear Seat
Speakers. Get the handbills in the
homes, the door tags on the cars,
and keep a supply of both on your
counter ready for customers to pick
up—read—and buy!

e
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LEAD WITH THE LEADER

To tune your rear seat speaker
sales to high volume stock the top
quality speaker of them all, he one
and only, that value-packed 6
Philco Speaker! Twenty years of
leadership in auto radio and acces-
sories prove the point, Remember,
every auto radio owner is a pro-
spective buyer—and that means
pleaty of customers around waic-
ing to be sold on the advantages
and enjoyment of rear seat speakers!

Your local Philco Distributor is
ready to supply you with all the
essentials for a successful spring
speaker promotion. You can go all
out with a supply of sales i
handbills and car door tags along
with your stock of Philco Rear
Seat Speakers!



“PHILCO'S
“AERIAL"
CIRCUS § _F
Packe 'gm

"All right, all right, step in a

the time 1o get set up
the biggest aerial line around!
Who's next!”

No fellows, we're not ted up
with Ringling Brothers-Barnum &
Bailey this year! Buc you'll ge

top” profits available from
e sl of s A TR
Aerials for every Philco Dealer and
Service T:chmnln

ROUNDS OUT A COMPLETE LINE
With more efforc being put on

et

listening pleasure with minimum
noise, these Philco Aerials just
cn'c be beat. They're three-ing
atzactions for_easier sals, more
substantial profits!

SIX (COUNT ‘EM) SIX MODELS

You've seen and heard many
these star aerial per-
formers have entertained and satis-
fied thousands of Philco customers.
And they'e sl avalable fo e
many, many others who haven't as
Yot reccived the ehell of the 1p
qunhry reception Philco  Aerials

en
madem, and the Philco Loog Dis

wl Antenna-
e o iend
perfecly with evea she Ttes 1953
car models!

FEATURED ROUND THE WORLD

Your customers should be told
(and you'll want 10 el them!)
why Philco Auto Radio Acrials are
tops. Just check off the standard
features of this great line—anti-
ratdle construction . . . moisture

prof . dos peal .. - eavly
Sheome plscd Iy bea
cubing . ool
—what you're dmng here i seling
the exclusiveness thacs found i
every Philco Accessory Product!

"All right, all_right Fhico
Dealers, tell ya whal we're gonna.
0! Step to your  local
Phiko Diseibutors and.stock up

the amazing, the colossal, the
il

5c||urioml Philco  Auto io
Acral linel, Hosry burey, husey
—get fwagon now—

e bandw
don't delay, e fo ke money 1n
the b

ACCESSORY PROFITS for
PHILCO SERVICEMEN!

Want 1o make more money? Suce
you do—that's why you'
ness. And

el 'a: yide Lopea

ing o be tapped!
you're a serviceman and
i’ only humanly possible to service
3 cerain number of s in @ ay—
you've got no room for more busi-
BN T 15 oo ciach
extra cash you are missing out on?
You vmuld be amazed a the busi

ness o that you ler slip
s o et
your business week—ic's almost like
throwing money away and who can
afford to do

low many times do you overlook
s yery profiable sidlne n this
servicing profession—selling Philco
Accessory Products
1€ 3 simple £ that,sellng
ome! You men have

n oppor-
mmry the Flle Brush man would
pay money to

YVou duly serviciag clls uke
you to the biggest market ony sl

man s—the customer’s home!
Right in the leisure and mm[on of
the hame is where they are easiest
© There are reminders all
i e they need and

forget to buy. And that is your
chance to sell the Philco Accessory
Products that fill the hm

Here are a few ex:

In serviciog & rlrigertor you
notice that the ice cube trays are
banged up, the cubes hard 1o get
out, so you suggest Easy Out Ice
Cube Trays with their many ad-
vantages and you've got a sale on
your hands!
You complete a good service job
a television ser—take another
give it 0 polsh job

gloss with the “like new” appear-
anceo the s puts e ight the
buying m

These is an acesory item for
every Philco Television set, Radio,
Phonograph, Range, Refrigerator,
Auto

you service!  Need
on phonograph jobs o complece
line of polishes t0 s, freezer
bage—and plenty o

Remember this on )eur very next
seri call carey Philko Accssory
Products with you an

g

hole line is
Jocsl Phileo Disbator.



‘Three of Philco's mostsensational
picces of test cquipment and an
amazing, hard-to-pass-up offer . . .

thats the cheme of the
Philco Accessory Division's curcent
full page ad featured in the March
issues of the industry’s leading
trade papers.

We have reproduced the adver-
tisement in this issue to illustrate
the splendid_opportunity being
preseated to servicing dealers and
servicemen with these easy-tonuse,
versatile test instruments.

WIDELY ACCLAIMED IN USE

As you can see, che 7052 Dynamic
Tube Checker, 7008 Visual Align-
ment_ Generacor, and 5007 Appli-
ance Tester are fearured in this ad.
This trio of quality testers in
service shops throughout the
country are proving to be real time-
savers while furnishing highly ac-
curate results for a wide variety of
service problems. And time saved
on a job well done is the type of
operation that spells repeat calls
every time!

BIGGEST OFFER OF THE YEAR

offer just about the best in recent
years!' Read the ad and judge for
yourself . . . it's the ideal way to
gcl three eE the most essential test
Squipments for oy sevcag oper

€'s no financial
sruin. whatsomver, eveyching  has
been made ridiculously easy for you
10 own this equipment!

‘We've talked about these models
enough, so_there’s no_need 1o re-
peat what kind of a job they can
do for you, Bur there is always a
big need for reliable test devices as
standard equipment in every service
shop to provide Philco customers
with the type of guaranteed good
service they've come to expect from
you.

HOT OFF THE PRESS
And as an extra added aceraction,
you'll wane to have a copy of the

ACCESSORY AD FEATURES
TEST EQUIPMENT OFFERS !

Accessory Division's newly printed
booklec listing the whole fine line
of Philco Test Equipment. It has
all the model numbers, part num-
bers and spec information.

Right now is the perfect time to.
check up on the sensational pack-
age being offered by Philco! For
more deails see your local Philco
Discributor who ‘will be glad to
give you the best news you've had
on Phileo Tes Equipment in maay

e n,; G

PHILCO TESTERS

Now Yours on

NEW SPECIAL PAYMENT PLAN

Finest, Most Up-to-Date Testing Instruments Ever Produced!

-

L O DI
CoUPol R SEE YOUR'




DIGGER PROFITS AVAILABLE (N
PLANNED TUBE SALES!

5, that's a statement of fact—
s bigger profits than ever
available in plarmed tube salos!

This statement should act as a
challenge to every Philco Dealer.
Now, right now, is the time © g0
to work and make these fi
appear on the black ink side i
your ledger!

PLAN YOUR PROFITS

The basic factor here is without
question a properly planned tube
inventory to insure a conswnt stock
to meet any and all demands. It

only takes one disappoining ex-
perience by a customer when he
needs tubes in a hurry to increase
your comperitor’s sales and lose
ourself not only the initial sale but
probably the repeat too!

A planned inventory based on
past experience and estimated sales
is the best safeguard for customer

extend yourself!
survey now—get ready to sell!

AND THEN PUSH ‘EM!

‘When your stock is in order you
seill can’ sit back and relax because
now it's promotion time!

At your disposal is a wide variety
of new Philco tube display material
0 tell and sell the public on Philco
TV and Radio Tubes. The Philco
tube counter and window display
kit, tube display clock, tube order
book, and tube price card can all
work as indispensable selling tools
for you.

PACKAGED FOR “SALE-ABILITY"
In your 1953 campaiga to sell
Philco Tubes, display of the spark-
ling new packages for Philco CR
and Electronic Tubes will play an
imporaant role cube cartons,
with their new arrractively de.
Tgad ral, bghe yellw and dark
blue labels, will carry the “Famous
e Ol e hekever
they go. The new and up-to-date
electronic tube package also retain-
ing the effective red, yellow and
blue color scheme, is especially
adapuable to effective display.

CHART YOUR COURSE RIGHT

Y ‘ou want to gear yourself now
for the months and years of in-
creased tube demand to come. For
advice, information, stock, promo-
tional marerial, and a deep under-
standing of the over all tube picture,
your local Philco Distributor is
equipped to handle your tube re-
quirements from soup o nuts!
Arrange to see him at the firsc
possble opporauniy 1o talk about

how your ‘tube sales can go up, up,

LETS GO TO WORK NOW
AND SELL PHILCO TUBES!

HOW ARE YOU FIXED

FOR
VIBRATORS ?
As an auo radio service-
man, how many different
types of auto radios do you service
in the course of a week?

Whatever your answer is, you
are faced with the problem of stock-
ing various parts for different
makes, models, and yearly design
changes. Why, you practically
need s waschoise o handle so
many par

o s e very necessary
item to auto radio servicing like
vibrators, Why take up valuable
shelf and storage space stocking a
hundred and one different kinds
when only five, that's right five,
Philco vibrators will do the job on
a thousand or more makes and
models of auto radios! Think of
the space you save, the time saved
rooting through dozens of drawers
and shelves for the right one, the
energy you save by having the right
vibrator at your fingertips, imme-
diacely!

And, hialk of the costly delays
you can avoid g able to
Torvice all makes of asto Fadios
without having o stop and order
several kinds of vibrators while the
set sits on your bench. A Philco
will do the job!

Not only completely adaptable
as to make, size, and model, Philco
vibrators are Philco quality all the
way. Welded contact leads abso-
lucely defy loosening from vibra-
tion—that means longer life with
fewer replacements. And only in
Philco vibrators will you find the

HERE'S THE

CUE FOR AN
ALL-AROUND »
BIG YEAR!

driver contact system equipped
with a separate driver contact to
the battery which insures instant
sarting regardless of the battery
voltage.

You will like the limited inven-
tory features of Philco vibrators,
your customers will go for the
quality performance—an all 'round
good (and profitable) deal! And
check with your nearest Philco dis-
tributor at once—he’s got a few
specials for you on vibrators this
‘month!
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